1. Course Name

Commercial law (merchant theory)

2. CodeThe Course

CI18

3. the chapter /the year

The second phase

4. Date this was preparedthe description

1/31/2024

5. aAttendance forms available

Attendance time

6. Number of study hours (total)/number of units (total)

60 hours

7. Name of the course administrator(If more than one name is mentioned)

Name: Abrar Salem Wali Email:abrar.salim@alkutcollege.edu.iq
Name: Hussein Fadel Hashem Obaid Email:Husaynfadhil076@gmail.com

8. Course objectives

¢ Familiarizing students with the basics of commercial law Objectives of the study subjec
because of its benefit in their practical lives.
clarificationTermsaFor commercial lawFor studentsSo that it
isOneableyenonEmploy itAccording to the information provided
to them.
Knowledge of ancient and modern trade laws and the
commercial subjects whose provisions are stipulated in these

laws, whether explicitly or implicitly.

9. Teaching and learning strategies

The strategy
1- Question and answer 2- Discussion between the teachg
and the students

3- Lecture 4- Problem solving 5- Cooperative learning

10. Course structure

Evaluation | Learning | Name of the Required learning the week

method method unit or topic outcomes
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Development

of
commercial
law The
reality of
commercial

law in Iraq

This week we discussed

the stages through which

the historical
development of

commercial law passed

The first
week First

semester

Shared

Introduction

to business

This week we discuss
what a business is and
the legal system for a

business

second

week

First

semester

Shared

Types of

business

This week we discuss

solo businesses

the third

week

First

semester

Shared

Types of

business

This week we discuss
business in a formatThe

project

fourth

week

First

semester




Monthly

tests

Merchant
Natural
person

trader

Here we are dealing with
the natural person who
is a trader

1- Professionalism
2— Carrying out
commercial
activity in his
name

2- Commercial

eligibility

The fifth
week
First

semester

Shared

The legal

entity of the

merchant

We deal with the legal
entity of merchant—

trading companies

the sixth

week

First

semester

Merchant

duties

This week we discuss
registration in the
commercial registry and

trade names

Seventh

week

First

semester

Shared

Commercial

books

We discuss this week
Types of commercial
books

—Rules for commercial

bookkeeping

The
eighth

week

First




semester

Monthly

test

Shared

Submitting
commercial
books to the

judiciary

This week we will
discuss 1- Partial review
2—- Delivery and full
review. 3— The
authenticity of
commercial books as

evidence

The ninth
week of
the first

semester

Shared

Unfair

competition

This week we discuss
types of unfair
competition

And images of unfair

competition

The tenth

week

First

semester

Shared

Contract of

carriage

We discuss here
Introduction to the
contract of carriage and
the types of carriage

contracts

Week

eleven

First

semester

Shared

Parties to

the contract

of carriage

Here we discuss the
parties to the contract of
carriage

Sender

consignee

Transporter

The
twelfth

week

First

semester




Monthly

test

Shared

Conclusion
of the
carriage

contract

We discuss here in
terms of satisfaction,
eligibility, location, and

reason

The
thirteenth

week

First

semester

Shared

Effects of
the contract

of carriage

We discuss this week
The effects of contract in
transporting things
Sender's obligations And

his rights

The
fourteenth

week

First

semester

Monthly

tests

Shared

The effects
of contract in
transporting

things

Obligations and rights of

the addressee

The
fifteenth

week

First

semester

Commercial Law/Second Semester

Commission
agency

contract

Defining commission

agency and
distinguishing between it

and similar termsH

The first

week




Second

Semester

Shared

Rules

governing

commission

agency

We discuss the rules
governing commission
agency

1- Agent's obligations

The
second
week of
the second

semester

Shared

Obligations
of the

principal

We discuss this week

1- Pay the fare
2— Reimbursement of

expenses

The third
week of
the second

semester

Shared

Guarantees

We discuss the agent's
guarantees and the

principal's guarantees

fourth

week

Second

Semester

Monthly

test

Shared

Effects of
commission
agency on

others

This week we discuss
the impact of
commission agency on

third parties

The fifth

week

Second

Semester

Shared

Insurance

contract

We discuss what is

meant by insurance

the sixth

week




The importance of

insurance

Second

Semester

Shared

Technical
foundations

of insurance

We discuss 1-—
Contribution

3- Statistics
4- Danger

5-re Insurance

Seventh

week

Second

Semester

Parties to
the
insurance

contract

We eat
The insured, the insured

and the beneficiary

The eighth

week

Second

Semester

Shared

Legal
conditions
necessary to
conclude an
insurance

contract

This week we discuss
the legal conditions: 1-
Consensus
2- Eligibility
3- The reason

and the solution

Week nine

Second

Semester

Monthly

test

Shared

Legal effects
of the
insurance

contract

We address the
obligations of the insured
and the obligations of

the insurer as well as

the obligations of the

beneficiary

The tenth

week

Second

Semester

Shared

Marine sales

We discuss the definition

of SAIF and its legal




nature

eleven

Second

Semester

Shared

Legal
implications
of selling a

sword

This week we discuss
the seller's obligations
and the buyer's

obligations

The twelfth

week

Second

Semester

Shared

FOB sale

We discuss the definition
of FOB sale and the
legal implications of FOB

sale

The
thirteenth

week

Second

Semester

Shared

Banking
operations
current

account

We discuss the definition
of current account
1- Provisions for
opening an
account

2— Effects of the

current account

The
fourteenth

week

Second

Semester

Shared

Letter of

credit

We discussed the

definition of documentary

credit and the legal
effects of documentary

credit

The
fifteenth

week

Second




Semester

11. Course evaluation

Score distribution out of 100

Daily written and oral exams (10 marks)

Semester written exams (30 marks)

Final written exams (60 marks)

12. Learning and teaching resources

Bassem Muhammad Saleh/Commercial
Law (Merchant Theory)

Required textbooks (methodology, if any)

The mediator in explaining Iraqi
commercial law / Salah al-Din
Abdul Latif Nahi

Iraqi Trade Law No. 30 of 1984

Main references (sources)

Farouk Ibrahim Jassim/ Al-Wajeez in
Iraqi Commercial Law

Mustafa Kamal Taha/Al-Wajeez in
Commercial Law

Recommended supporting books and references

(scientific journals, reports....)

https://ulsegypt.com /2638

https://download-pdf-
ebooks.com/970-1-library-
books

Electronic references, Internet sites
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